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Market Comment...

Cold Weather, Warm Market!

Those who understand property well know it's not the
weather that determines how busy the housing market
is - it’s the classic supply vs buyer demand scenario.

With conditions more favourable at the moment than they
have been for around 18 months, more and more buyers
are contacting us, knowing that lower interest rates have
converged with values to be at a workable level again.

And, as it's been taking time for owners to grasp current
trends, a shortage of homes for sale on the Shore means
we are securing some great results for clients right now.

However it's not a case of “put it on the net and it will sell”.
Buyers are intent on buying sensibly, but have less time,
choosing to go through agents to more easily find homes,
have more legal protection, and simpler loan requirements.

Owners are finding that by utilising the right support and
strategies, we are generating significant activity for their
properties - and with strong buyer interest encouraged by
experienced professional agents, specific types of homes
and locations in heavy demand are in many cases
achieving sale prices noticeably higher than last year.

Will it continue - or will expected increases in
interest rates later this year, and more volume
coming onto the market in spring, dilute both
demand and prices once again?

The message is clear - if you, or someone
you know, has a home that needs to be
moved on from, or a rental property that
needs to be quit, have a chat to me now
about how to get the best from the more
favourable market conditions at present.

Have a great month!

PS: Do you want to sell a property that may suit
1st home/investor buyers? Want action by Spring?
We have a great deal coming up for you to get
the best from the market - Talk to me today!
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Brown’s
Babble...

“You can tell
a lot about
a person by

the way they

handle a
Rainy Day...”

In This Issue...

Albert’s Corner!

Well, Albert the puppy’s

not so little any more!

We've had lots of people

asking for a ‘pupdate’, so

here he is next to Chloe for

comparison (at least Albert

sits still on command, unlike

the cat..), at just seven

months old he’s already 25kg of lean gangly canine... and
still growing! “Mostly” Labrador, with a little Kelpie in there,
we have to say Albert’s getting taller than anticipated(!), but
luckily has the happy, intelligent nature of both breeds.
Thanks for all your emails and letters - keep them coming!

Make YOUR Pet “world famous in NZ”!

See your favourite Pet Pic in a future edition...
Email your pet pics & stories to danebrown@xtra.co.nz

By Popular Demand...

As they say “It’s not what you do - it’s the way that
you do it”! What started as a one-off spot to mention
a few highlights has attracted a lot of interest, so
here’s some more of our recent results -

Northcote - most buyer feedback was around the mid
400s. The spirited buyer competition our team attracted
on the day achieved a sale price for the
owner of $511,500!

An East Coast Bays home now has an
ecstatic seller rapt he'd taken our
colleague’s advice about using a selling
strategy we're recommending as ideal for
homes like his in the current market.
Owner's reserve (ie what they were
happy to sell for) - $690,000

First buyer's opening offer - $730,000
Eventual sale price - $797,000

Owner’s reaction - Priceless!!

..Real service, not just lip service -
ask Dane what we can do for you.

* Co-Owner/Manager Harcourts Northcote - Top Office March/ 09April 09 sales per consultant, group 1 Northern Region @ Please recycle - pass this on to family and friends
*#1 Consultant 2008-9 - Most client business/successful profile marketing/successful auction sales (Harcourts Concept)
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Get Ready for a Surprise...

Harcourts has always ensured our technology is at the
forefront of the real estate industry, to ensure clients
have the best resources available to benefit them in the
process of selling, or finding and buying, a home.

Making it as easy as possible for buyers to find out about a
property is vital. In addition to existing listing text/email
services, mobile tools for agents to show listings to buyers
while out and about, virtual tours, our nationwide central
listing database, and the wide range of other cutting edge
resources already available, Harcourts is launching more
services shortly to make things even easier for everyone!

Knowing that Kiwis love their cellphones, mobile
innovations are one focus for our IT team - from a barcode
on signs that buyers using their phone camera will be able
to use to instantly access additional information, to new
property profile webpages specifically designed to be easily
downloaded and read on internet capable mobiles.

Unlike other property listing add-ons offered elsewhere,
Harcourts size and market coverage means we can include
these services for FREE*, complementing the already
extensive range of marketing tools and background support
provided to our clients. And... there’s more to come!

* Mobile phone service provider std internet charges may apply for users.
Ask Dane for more information about these and other services offered.

Did You Know?

Just one modern cellphone
packs more processing

power than the array of
computers onboard Apollo
11 that got it to the Moon...

y
m‘ﬁ%vww.danebrown.co.nz

‘f!ﬁ‘;\! FREE sales data - street, suburb, North Shore, NZ wide!
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Request a Free market value report, browse new listings, & more!

The opinions in this newsletter are those of the writer and intended to entertain, and inform a little. We
always recommend you ask the experts and obtain independent professional advice to your own
complete satisfaction before undertaking anything. We accept no responsibility for errors contained,
or omissions not (after all computers are only human too...). Original articles may be reprinted only
with acknowledgement to the writer. For those of you that read the small print - have a great month!

Danes Renovating Tips

Renovating? Is It Worth the $

Deciding what to do - and how much to spend - are key
factors in sensibly investing in your home, no matter what
the market around you is doing.

Whether maximising appeal and price if selling, or just
increasing equity for long term value, allocating funds and time
to some areas of a house can be more worthwhile than others.

Knowing what to focus on, taking into
account your home’s style, location, and
likely buyer demand (now or in future)
can be the difference between adding
real value, or potentially wasting money.

It's also a good idea to get someone in
to have a look - an experienced pair of eyes can notice things
you're used to, that a buyer may pick at to try and reduce the
price. And, you may not need to do as much as you thought!

If you don't intend selling, then making your home comfortable
and suited to your needs is worth more than just monetary
value. Without going overboard(!), in the end it's your choice
whether to make the extra upgrades you really want.

Either way, chatting to someone with Dane’s real estate
knowledge and practical renovation and property investment
background can actually end up saving you money and effort,
and help you work out what's going to best suit your plans.

Contact Dane on 0274 906507/dane.brown@harcourts.co.nz if you'd
like some free friendly advice on renovating or sprucing up your place.

Competition: Trivia and WIN!

Last month's answer: Well there’s a lot of Bodie and Doyle
fans out there, with a huge number of entries! The lucky
winner was M Davies from Northcote - enjoy the movies!
This month’s question:

Q: Which US Southern-rock
singer voices a character in
cartoon “King of the Hill”?
All correct entries go into a Draw to ...

WIN A FREE $30
MOVIE PASS!

email your answer to danebrown@xtra.co.nz

txt2 0274 906 507 or post to PO Box 34226, Birkenhead.
Remember to include your Name and Postal Address
Good luck!

(That's right, relatives & Harcourts people - sorry, you can't enter!)
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